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GROUP HELPS WOMEN LEARN MONEY, POWER 
L.A. CHUNG column 

With uncertainty on the Social Security horizon and worries about a cooling economy, it seemed smart Monday to check out a group of women learning how to invest for the future. 
Staving off my future as a bag lady living under Highway 85 is a powerful motivator, after all.



	The group was a set of well-heeled Bay Area women listening to Barbara Stanny, daughter of the ''R'' in H&R Block and author of ''Prince Charming Isn't Coming.'' Stanny's self-compelled financial education came after a series of crises: Her husband gambled away much of her money in the stock market and left $1 million in tax bills after the divorce. 
Not everyone has that much money to lose. Whatever we have, though, we want to keep and watch grow, so we do better than live hand-to-mouth in our oldage. That's the idea behind the ''Women's Wealth Network'' -- to educate and share information so women can take charge of their financial decisions. 

Perhaps wealth isn't the first thing that some Silicon Valley women, still smarting from the bursting of the tech bubble, are thinking of. Maybe it's reassurance. 
When it really hurts 
''In 2000, I had an investment of $5,000 in a 401(k) that went down to $1,500,'' said Geniveve Rustus, a young Palo Alto lawyer seeking Stanny's advice. ''It was all of my savings. And it was hard.'' 
Women do have a lot of feelings around money. (Rustus confesses that the shock and disappointment was so great she almost wishes she'd blown the money on shoes instead.) That's why Emilie Goldman, the chief wealth management officer with Sandhill Investors of Palo Alto, spearheaded the group. Women approach many things differently, including finances. 
It's no accident that Goldman first thought of creating a finance book club because talking about our insights from what we've read seems endemic among women in the Bay Area. Not only did they like that idea, women told her they'd like to learn finances through sharing and hearing stories of other women. 

Knowing the mechanics -- from the difference between stocks and bonds to the specialized language -- is only part of the equation. The network is offering a few basic seminars this year, such as ''Finance Fundamentals,'' but most are topics indirectly related to finances, such as ''How to Raise Financially Smart Kids'' and ''The Psychology of Money.'' 
Psychology, actually, was on Stanny's agenda Monday, when she dropped a small bomb into the room. 

If not you, who? 
''It's not about the money,'' Stanny said. Silence. Momentary confusion. What? Wasn't this all about money? Investing little by little and seeing it transform into much more? 
''It's about the power.'' 
In a community property state like California, married women are liable for the marriage's debts. And statistics -- which have shown that the average age of widows is 56, and divorce is the most common cause of poverty among women -- are compelling. Single or married, it's always your business to know where your money is -- and why. 
Anne Irwin, whose grandfather Edward Rosenbaum developed houses, apartment complexes and shopping centers all over the Peninsula and San Jose, learned that in 2001. Her mother had busied herself with philanthropy and never worried about money -- until her monthly income from rentals dropped by 25 percent as Silicon Valley reeled. 
Taking control was a matter of pride and self-reliance. Her grandfather had left the business to his daughters and granddaughter, not his son-in-law, after all. 
''We were very much independent women,'' Irwin said. ''In every other way, we were making autonomous, free-thinking decisions -- except in money.'' 
Until she made it her business to learn. Like the lady said: It's not just about the money. 


